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Source: United States Bureau of Economic Analysis, Cox Automotive Forecast

Economic Expansion Will Continue With Accelerating Momentum
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Source: BEA New Vehicle Sales, Bobit Fleet Sales, and IHS Markit Registrations (history); Cox Automotive forecast

Auto Market Growth Is Plateauing With Used Still Gaining
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VEHICLE SALES BY YEAR AND TYPE, ACTUAL AND FORECAST
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Source: Autodata Days’ Supply, United States Bureau of Economic Analysis New Lt. Vehicle SAAR

The New Vehicle Market Started 2018 In Healthier Position And Remains So
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Source: Motor Intelligence/Autodata new sales by segment, IHS Market registrations, Cox Automotive analysis

The CUV Continues Its Rise But Will Face More Nearly-new Competition
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Source: Federal Reserve, Bankrate.com, Bloomberg

The Fed Has Raised Once Already This Year; Auto Rates ~40bp Higher y/y
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Credit Access Continues To Tighten, Impacting Composition Of Buyers
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Source: Manheim, Kelley Blue Book, Cox Automotive

Relative Stability In Wholesale Prices But Another Rough Start Of The Year
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WHAT ARE THE 
TOP FACTORS 
HOLDING YOUR 
BUSINESS BACK?
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Source: Q1 Dealer Sentiment Research, March 2018, Cox Automotive

F R A N C H I S E  D E A L E R  R A N K

1 Competition 41%

2 Market Conditions 37%

3 Staff Turnover 24%

4 OEM Mandates/Restrictions 22%

5 Expenses 21%

I N D E P E N D E N T  D E A L E R  R A N K

1 Market Conditions 41%

1 Credit Availability for Consumers 41%

3 Competition 33%

4 Limited Inventory 31%

5 Expenses 30%


